Lance J.M. Steinhart, P.C.

1720 Windward Concourse
Suite 115
Alpharetta, Georgia 30005
Also Admitted in New York Telephone:(770) 232-9200
and Maryland Facsimile:(770) 232-9208

Email: Isteinhart@telecomcounsel.com

December 17, 2010

VIA ELECTRONIC FILING
AND OVERNIGHT DELIVERY

Mr, David Foster

Utility Division Deputy Chief

Tennessee Regulatory Authority filed  electronically in docket office on 12/17/10
460 James Robertson Parkway

Nashville, TN 37243-0505

(615) 741-3939

Re:  Inthe matter of the Application of Four Star Marketing, LLC d/b/a Midsouth
Home Phone for Designation as an Eligible Telecommunications Carrier
(ETC), Docket No. 10-00112

Dear Mr. Foster:

Enclosed please find for filing an original and four (4) copies of Four Star
Marketing, LLC d/b/a Midsouth Home Phone’s amended response to Data Request No. 3,
Question No. 1. This filing has been electronically submitted on December 17, 2010.

I have also enclosed an extra copy of this letter to be date stamped and returned to
me in the enclosed, self-addressed, postage prepaid envelope.

If you have any questions or if I may provide you with additional information,
please do not hesitate to contact me.

Lance J.M. Steinhart
Attorney for Four Star Marketing, LLC
d/b/a Midsouth Home Phone

Enclosures
cc: Brent Ragin
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After reconsidering our earlier response, please accept the following addendum
to Question No. 1 of the TRA Data Request No. 3 responses filed November 17,

2010.

Data Request No. 3
Question No. 1

Initial Response:

Amended Response:

Will all of your customer connections be provided by 251 loops,
obtained as UNEs?

The specific percentage of customers whose service will be
provisioned through 251 loops obtained as UNEs has yet to be
determined.

The specific percentage of customers whose service will be
provisioned through 251 loops obtained as UNEs has yet to be
determined. The decision to put a customer on UNE-P will be
determined by the underlying carriers costs compared to the
Resale tariff. Based on the zone/feature combination selected
by the customer, UNE-P is more/less expensive than
provisioning on Resale. The Company, however, expects the
percentage to be approximately 51% or more depending on the
services chosen and zone





